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CTAHOBJIEHHS TA PO3BUTOK KOHIIEIIIIT
HEMPOMAPKETHHI'Y B CYUACHHUX YMOBAX

V crarti npeacTaBieHMi TeHE3UC KOHILEMIil HelpoMapKeTHHTy. Po3rmisHyTO
chepu KOMepLiiHOT AisUTBHOCTI, JIe 3aCTOCYBaHHS HEHPOMAaPKETHHTY BUTIPABIaHO 3 TOYKU
30py edekruBHOCTI. ONMUCYIOThCS Cy4YacHI MEXaHI3MH MaHIIYJIIOBaHHS CIIOKHBAYEM,
BU3HAYAETHCSI POJNb METOMIB HEHPOMapKeTHHTY TIpH 3IIHCHEHHI TOCIOJapChKoi
nismbHOCTI.  OOIPYHTOBY€TbCS €(EKTHBHICTH 3aCTOCYBaHHS HEHMPOMAapKETHHIOBUX
IHCTPYMCHTIB B CyYacHiif MApKETUHTOBOT JTisSITBHOCTI.

Ki1ro4oBi cjioBa: HelipoOMapKeTHHT, TIOBEJIIHKA CIIOKMBAYiB, MAPKETHHT, MapKe-
THUHTOBI JIOCJIKEHHSI, MCHEIPKMEHT, OpEH/I.

IMocTtanoBka mpoOiemu B 3arajbHOMy BuIIsai. Ha chorogHimHii
JIeHb MOKHA TOBOPHUTH, 110 PHUHOK 3aCTOCYBaHHS HEWpOQi3ioNoriuHux ao-
CIII/PKEHb B MapKETUHIY 3HAaXOAMUTHCS B mpoueci craHoBieHHs. [IpocyBan-
HSl HeHPOMapKETIHrOBUX MOCIYT HEMHHYYE CTUKAETHCS HE TUIBKHU 3 HU3KOIO
TPYAHOILIB, ajie 1 3 HEJOCTAaTHHOIO PO3BHHEHICTIO MIKIUCHUIUTIHAPHUX
KOMYHIKaIliif, BIACYTHICTIO IX MpPO30pOCTi 1 BHUCOKUMH CYIyTHIMU
MarepiaJbHUMU 1 (PiHAHCOBUMHM BHTpaTaMH. BaXXJIMBO 3rafgaT Mpo BEIHUKY
KUTBKICTh CYNPOTHBHMKIB 3aCTOCYBaHHSI HEHPOAOCHIHKEHb B MAPKETHHTY 1
B LJIOMY KOHLENIIi HeHpoMapKeTHHTa, o (GopMye JOAATKOBI Oap>epu mpu
peanizariii KoHIeii.

AHani3 ocTaHHiX Hocjaigkens i myOmikaniid. JlocmimKeHHS OCTaHHIX
TEHJICHUIH PO3BUTKY HEHPOMapKeTHHra MOXKHA 3HAaHTH B poOOTax TaKUX
BITYM3HAHUX 1 3apyOixkHuMX BueHux, sk @. Kornep, lxeppi 3antmew,
Apuar Tpaiinan, Hewiens Kaneman, Amoc Tsepchki, bapr Oeiiman,
A. C. Crapocrina, H. K. Manxotpa, M. A. Uepnoga, O. €. Kienikos.

IMocTranoBka mnpodGiaeMu. PUHOK CHOXMBYUMX TOBapiB B Cy4YacHHUX
YMOBaxX XapaKTepU3YETbCsS HACHYCHHS TOBApiB, IIBUAKHM OHOBICHHAM
MPEACTABICHOI MPOAYKIii, IMOSBOI0 HOBUX KOHKYPEHTIB, MOCHJICHHAM
KOHKYPEHTHOI 00pOoThOM, 3MiHOK YIOM00aHh MOKYIIB, MiABUIIECHHIM
BHMOT CIIO’)KMBauiB SIK JI0 MPOMYKIi, TaK i IO MiANPHUEMCTB. Y 3B’SI3KYy
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3 UMM BKpall BaXJIMBUM € BHUBUYCHHS MOXKJIMBOCTCH BHUKOPUCTAHHS
HEHPOMapKETHHTOBHUX JOCIIPKEHb 1 iIHCTPYMEHTIB HeHpOMapKeTHUHTa MPHU
3MIHCHEHHI TOCIIOAAPCHKOT MisITEHOCTI T AIPHEMCTB.

Buxiaaa ocHOBHOro Marepiajy aoc/iakeHHsl. EBONIONIS KOHIETITIH
MapKEeTUHTY MPaKTHYHO 3aBXK/U MepeOyBaia i BIUIMBOM TICHXOJIOTIYHOI 1
Helpoddizionoriunoi gymku. [louarok i cepeauHa ABaISATOrO CTOMITTS Jau
o4YaTok 6a30BMM MeTOJaM HepOHayK, OCTaHHI JeCATh POKIB XapaKTepH3y-
BaJIMCsl aKTUBHUM PO3BUTKOM METOJIiB HEHPOBi3yaizailii, siKi 3aKJIajai 0CHO-
BH IHCTPYMEHTapPit0 HEWpOMapKEeTHHTA.

Y 2002 p. deniens Kaneman i AMoc TBepChbKi JOBENH ippallioHaTLHICTh
NPUAHATTS PINICHb 1 BUSBUIM MEXaHI3MU MPUHHATTS JIFOJMHOIO DIllICHb
B cuTyauii HeBU3Ha4deHOCTi. B pesymprari 3°siBujiacs HOBa Hayka —
HelipoekoHoMika. Bona nocriimkye poOOTy JIOICHKOTO MO3KY B MOMEHT
MPUHHATTS €KOHOMIYHOTO pimneHHs. KoHmerniiiss HelipomapkeTHHra Oyna
(iMoBipHO) BIIepire po3podIieHa MCUXoiaoraMu [ apBapAChKOTO YHIBEPCUTETY
(CILA) B 1990-x poxkax [ 1]. Bona 6a3yeThcs Ha TBEPIKSHHI, 110 32 PO3YMOBY
JUSUTBHICTh JIFOAMHU  BIAMIOBIA€ MIJCBIIOMa, TOOTO HEKOHTPOJIbOBaHA
CBiZOMiCTIO 0OyiacTh MO3Ky. Lle jmae MOXIMBICTH BUBYATH CHPUNHSTTS B
JaHii 001acTi 3 METOI «3allaM’SITOBYBaHHS» CIOXHBaYaMU HEOOX1THOTO
ToBapy/mociyrd  [2]. OnHak OCHOBOIIOJOXKHUKAMHM IOTO  HANpsIMY
TPaIUIIIHHO BBaXKarOTh TeHepasbHOTO aupekropa «Retail branding AG»
Apupara Tpaitaana i qupekropa HanpsMKy store branding «Retail branding
Bapra Oeiimana.

HeiipomapkeTHHT (CEHCOpHHII MAPKETHHT) € MIPUKJIIATHOIO MiICUHCTEMOIO
HEHPOEKOHOMIKH, IO MPEACTaBIse COO0K HOBUH METOOJOTIYHUN MapKe-
THMHIOBUH HIAX1J, SKAH BKIIOYa€e B ceOe JOCIIHKEHHS MOBEAIHKN CII0KUBA-
4iB i3 3aCTOCYBaHHSIM IHCTpYMEHTapito HeiipoHayk. HelipoMapkeTHHT BUBUAE
CITOYKUBYY TTOBEIIHKY, TOOTO MUCJICHHS, TTI3HAHHS, TIaM’ SITh, EMOIIIiHI peaKIii
Ta iH., 1 CTABUTH CBOIM 3aBJaHHSIM IPOTHO3yBaHHS BUOOPY criokKBadiB. Taxk,
JaHUH HAMpsIMOK BKITIOUaE 301p, 00poOKy Ta iHTepIpeTalito iHpopMariii npo
MHUMOBUIBHI peakiii iHJuBia Ha MEBHOTO poxy aTtpuOyTu OpeHny (Ha3Ba,
JIOTOTHII, TTOE€THAHHS KOJBOPIB, ay/li0CUTHAIIHN, CHMBOJIH, TOIIO).

Ha naymxy @. Komiepa, chOromi HEHpOMapKETHHT pPO3BHHYBCS
0 TIOBHOIIHHOTO HAmpsSMKA MAapKeTHHTY. B OcHOBy TexHojoOril
HelpoMapKeTHHTa TOKJIaJIcHa MOJENb, 3TIHO 3 KO OCHOBHA YacTHHA
(6inbme 90 %) po3yMOBOi IisSUTBHOCTI JIFOAMHM, BKIFOYAIOYH €MO1Iii, Bi0y-
BAETHCS B MiJICBIAOMOT 0011aCTi, TOOTO HUKYE PiBHIB KOHTPOJIBOBAHOTO YCBi-
JomiieHHs [3].
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Heiipodiziomoriuni  peakuii  NpakTHYHO  HEMOXJIHMBO  CBiIOMO
KOHTPOJIIOBaTH, OIHAK iX MOXKHA PEECTpyBaTu Oe3rmoceperHbO0 B MOMEHT
KOHTaKTy PECIOHJCHTA 31 CTUMYJIOM, IO IIKaBUTh J0CTiaHuKa [4]. 3a no-
MIOMOTOI0 HEHPOMAPKETUHIOBUX JIOCIIIKeHb MO)KHA OTPUMATH JAOCTOBIpHi
BIJIMIOBi/II TIPO Te, SKi eMOIii BiJ4yBarOTh PECHOHJCHTH IMPH KOHTAKTi 31
CTHMYJIOM, a TAKOXK OIHO3HAYHO BU3HAYATH X IIepeBaru cepesl MoJanux HUM
111 BUOOpY BapiaHTiB.

OCHOBOIIOJIO)KHUKOM ~ HEWPOMAapKETUHIa BBaXKAIOTh  rapBapiCbKOrO
npodecopa Jxeppi 3anTMena, sIKUM HE TIIbKKA pPO3POOMB 3aralibHi METOIU
HOBOTO IHCTPYMEHTY BIUIMBY Ha JIIOIUHY (TpyIly, MacH), aje i 3aaTeHTyBaB
creuianbHy TEXHOJOri0, 1o oaepxkana HazBy ZMET (Zaltman Metaphor
Elicitation Method — meTon orpumanns meradop 3anTmena) [4].

ZMET cnpsiMoBaHa Ha BUBYCHHS MiACBIJOMUX PeakLii JI0AUHU. 3a 10-
MOMOTOI0 HAOOpiB crewiajJbHO MiAIOpaHUX KapTHHOK, SIKi CHMBOJMI3YIOTb
npuxoBaHi oOpasu-meradopu, (axiBii BUBYAIOTH cHeUU(iKy €MOLIHHOTO
BIATyKY, TOOTO XapakTep peakuii JIonWHH ([IO3UTHBHA, HEraTUBHA, HEH-
TpasbHa). Ha 0cHOBI oTpuMaHMX pe3ysbTaTiB KOHCTPYIOIOThCS 00pasH i rpa-
(iuHi KoNaxi, SKi B MOAAJIBILIOMY JIATAIOTh B OCHOBY PEKJIaMHHUX POJIHMKIB 1
e(EKTHBHO CTUMYJIIOIOTH KyTiBEIbHUH MOMHUT.

Mapkerunroa texnomnorist ZMET mBuako HaOyna HOMyISIpHOCTI Y
COTEHb BENHMKHUX (PipM-3aMOBHUKIB, cepel] SKHX 3apa3 MOXKHA BiJ3HAYUTU
Coca-Cola i Pepsi, Nestle, General Motors, Procter & Gamble Ta in. (moHax
JIBICTI BEJIMKMX KOMITaHIMH).

HesBakatoun Ha Te, 10 HEWPOOIOJOTiYHI JIOCHIPKEHHS B OO0JACTI
OPUNAHATTS PpilIeHb JIIOAWHOIO BEIYTHCS BXKE JyXKe HaBHO, BIEpIIE
HEHpOCKaHylo4a TEXHOJIOTisl Y BHKIIOYHO MAapKETHHIOBHX LUIAX Oyna
3aCTOCOBaHa BXKE 3rafjaHuM BHIIe npodecopoM 3antmMeHoM B Kinui 1990-
x. Cam jxe TepMiH «HelpoMapKeTHHI» OyB 3alponoHOBaHMN Hpodecopom
Cwmigcom B 2002 poui, a mepma MiKHapoAHa KOH(EPEHLIs, MOBHICTIO
MPUCBSYCHA HEHPOMApKETMHIOBUM JOCTI/DKEHHSIM, Oyla mNpoBeleHa
Timbku B 2004 poui B CHIA. MokHa BiJI3HAYMTH, 110 HEHPOMAPKETHHT €
Iy’K€ MOJIOJIOIO IUCIMIUTIHOIO, TIEPElyMOBH CTaHOBJICHHS SIKOT BUXOJSTD 3
oOacTi HeHpoOIoIOTii 1 MEIMYHHUX JTOCII/HKEHb, 10 3 SIBHIIUCS 33JJ0BIO JI0
CTaHOBJICHHSI KOHIICTIIT HEHPOMapKETHHTA.

TakuM 4YKMHOM, HEHPOMApKETHHI — L€ CHHTE3 EKOHOMIYHOI Teopii,
HelpoOionorii, Helpodizionorii, mcuxonorii Ta KIACHYHOTO MapKETHH-
ry. Jlanuii HampsiMoK mependadae, M0 camMe Ha CTUKY HayKOBHX HaIlpsMiB
MOXIIUBE PEaNiCTUYHE MOJEIIOBAHHS CKOHOMIYHOI MOBEAIHKU JIOAMHU 1
MOSICHEHHSI [TPOIIECiB CIPUUHSATTS, TaM SIT1 1 CBIIOMOCTI aKTUBHICTIO IEBHUX
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HEHPOHHUX 3B’513KiB rOJIOBHOTO MO3KY crioxkuBaya [S]. OCHOBHUM 3aBJlaHHSIM
i€l HOBOI JUMCHUIUTIHA € BUSBIICHHS MOBEIHKOBUX PEaKIlili CIIOKUBAYiB,
aHaJI3 AKUX JO3BOJHUTH TPaHCHOPMYBATH MAPKETHHIOBHH MPOLIEC KOMIIaHii.

Konuenuis HefipomapkeTuHra mnependadae, IO JIIOAMHA CHOpUIMAae
MO/IPa3HUKH HABKOJIMIIHBOT'O CEPEAOBHIIA (HAPUKIIA, IPE3CHTALIII0 TOBApY),
MepIll 3a Bce, Ha PiBHI HEWpoQi3ionoriyHux curHaiiB. BoHu mepeBoasTbes
OpraHami IOYYTTiB 32 JONOMOroto 0io(i3uuHMX 1 OIOXIMIYHMX IMPOILECIB
Ha MOBY €MOIIil 1lIe Ha PiBHI MiICBIIOMOCTI, JIIMOIYHOT CUCTEMH — TIIMOOKOT
IiIKIpPKH TOJIOBHOTO MO3KY, SIKa BU3HAYA€ THUIT eMOLIMHOI cuctemu [6].

Cdepn BHUKOpPHCTAaHHS HEHPOMapKEeTHHra MOLIMPIOIOTHCS Ha Oararto
HampsIMKiB ~ KJIACMYHOTO  MapKeTHHTY. BUKOpUCTaHHS  MOTEHLiaTy
HEHpOMapKkeTHHIa MOMXJIMBO B HACTyNMHUX cdepax MapKEeTHHIOBOI
JUSITIBHOCTI:

1. Heiipomapketunrosi pociimkenus. L{opiuHo mpoBoasThCs COTHI
tucsd okyc-rpyn i 6nusbko $ 4,5 mMupa. BUTpadaeThCs B CBITI Ha SIKICHE
JOCHTIKEHHsST pUHKY. DOKyC-Tpynu i OMUTYBaHHS BiZOOpa)kaloTb HETOUHY
oLiHKy moniii. Pecrnonment nosimomisie cdopmynboBaHy BiANOBiAb, €
MEepBUHHI eMomlii 1 HeyCcBIJOMJIEHI MOTHBM MpPOXOAATH 4depe3 «DijabTp
dbopmynroBarHss» [7]. Hani GopMu AOCHiKEHHS TO3BOJSIOTH BU3HAYUTH
(axTy, aje B MEHIIIH Mipi JO3BOJSIOTh BUSIBUTH MIPUYMHY TOTO YH 1HILIOTO
pimenns. s BU3HaYeHHS MepeBar HOBOTO BUAY JOCIIIKECHb BBOAUTHCS
MOHATTA  «HEHMPOMApKETHHIOBI  JOCHiKeHHs».  HelipomapkeTHHIOBi
JNOCHIUKEHHSI — L€ HOBHHM HampsMOK MapKETHHIOBUX JOCIHIKEHb,
MPEAMETOM SIKOTO € BHBYCHHS HEYCBIOMIICHHX CEHCOPHHUX, KOTHITHBHHUX
1 eMOLIMHMX peakuiil JIIOAWHU Ha MEBHI CTHUMYIM 3 METOI0 ONTHMi3amii
MapKETHHIOBOI cTparerii i MiHiMi3alii pu3uKiB KommaHii [8].

B nanomy BHIIaJIKy IOCIIJIHUKIB I[IKABUTh TLJIBKHM Ta PEaKIisl JEOIMHH,
sKa HE MpoHluia uepe3 Horo cBimomi «ginsrpmy». [lig yac gocmimKeHHs
¢ikcyroTbes (izionoriuHi peakuii pecroHICHTa Ha Pi3HI CTUMYIH (3pa3Ku
peKJIaMU, YIAKOBKU, MPOAYKTIB, JIOTOTHIIM) — TakKi, SIK 3MiHA aKTUBHOCTI
PI3HHMX AUTSHOK TOJIOBHOTO MO3KY, 4acTOTa IyJIbCY 1 JUXaHHS, BOJOTICTb
LIKIpH, pyXu 3iHULb 1 T.0. s iX peecTpauii BUKOPUCTOBYETHCS CHeLlialIbHA
anaparypa — enekrpoenuedanorpadu (EEI'), marnitopezonancHi Tomorpadu,
CHCTEMH CTSKCHHS 3a 31HUIIMH (Tak 3BaHi eye-tracker), Tomo [9].

Texnonorii HeillpomapkeTHHIa JO3BOJSIOTH 37iMcHIOBaTH 30ip Ta
00poOKy HOBoro Buay pAanux. Ilpm gocrarHpoMy 00Cs31 HAaKOIMMYEHUX
naHux (OpMY€ETbCS OCHOBA Uil TOOYAOBH 1HCTPYMEHTIB MapKETHHIOBUX
KOMYHIKaI[iif, CTBOPEHHSI HOBUX IPOAYKTIB, 3A1HCHEHHS PiTeHI-MapKETHHTY
Ta IHIIUX HANPsSMKIB MapKETHHTOBOI MisibHOCTI KommaHii. CrerianbHi
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Opuiagd  A03BOJSIIOTH  (PIKCYBaTH €MOLIl PECIOHJACHTIB B MOMEHT
BIJNOBiACH Ha 3aMUTaHHS TECTIB MPO NPoAYKT. OCHOBHUMH MapamMeTpaMu
€: yBara, iHTepec, 3anam’iTOBYBaHHs, eMOLis, Jis. MOXIMBICTb peecTpauii
HEHPOOI0IOTIYHUX MPOLECIB NPUHHATTS PillIeHb BIAKPUBAE MOMKIMBOCTI JUIsI
onTUMi3auii 10CIiAKyBaHOTO Marepiaily i BU3HAYCHHS CHOKUBYUX PilIeHb
Ha BciX eTamax Horo (opmyBaHHS. 3a JONOMOIOI HEHPOMAapKETHHIOBUX
JOCHIUKeHb MOXKHa OTPUMAaTH JIOCTOBIpHI BiAMOBiAlI Mpo Te, SIKi eMouii
BiUyBalOTh CIIOKHMBadi NPH KOHTAKTI 3 JAOCHIIPKyBaHUM MarepiajoMm,
a TakoXK OJHO3HAYHO BHM3HAYATH IX IepeBard cepel] MOJaHuX HUM JUIs
BUOOpY BapiaHTiB. Pe3ynbrarn naHuX HEHPOMapKETHHIOBUX JIOCIiIKEHb
JIO3BOJISIIOTH C(POPMYBATH MOAETI (CKPHUIITH) CIIOKUBYOI IMOBEIIHKH B MO-
MEHT HOKYTIKH.

2. bpenpunr. Ilpm mnoOymoBi OpeHzmy HEOOXiTHO CKOHCTPYIOBa-
TH HEHPOMApKETHHIOBHH KOMIUIEKC, SKHH mependadae JOCHiHKEHHS
Ha KO)KHOMY 3 €TamiB: peKJaMHE IOBIJIOMJICHHS — TOYKa IMPONAXIB —
micisinponakHe oOcimyroByBanHs. CTBOpeHHS arpuOyTiB OpeHay 3a
JIOTIOMOTOI0  HeHpoMapKeTHHTa mnepeadayae BUKOPUCTAHHS 3HAHb IIPO
CIPUHHATTS, SIKi OyJIM OTpUMaHi B pe3y/bTari HIEPBUHHOTO JOCHIKEHHS, 32
MiZICYyMKaMH SIKOTO HMPOTHO3Y€ETHCSI MOXKIIMBICTD 3aCTOCYBaHHSI CEHCOPHOTO
OpEHIUHTY, TaKTWIBHOTO OpEHIMHTY, ayAioOpeHIuHra, apoMaOpeHIuHra
1 OLIHIOETBbCS TNOTEHLIHHA €(EeKTUBHICTh JaHuX 1HCTpyMeHTiB. [lis
BU3HAYCHHSI (YHKIIOHAJBHOCTI HeHpoMapKeTHHIa, HEOOXigHO po3idparu
arpuOyTH OpeHy 1 OLiHUTH IPUAATHICTD 3alIPOIIOHOBAHUX METO/IB:

2.1. Ha3Ba Openay (im's Openny, «naiimanoro»). Ilpum HaliMeHyBaHHI
MPOIYKTY BUHUKAE PU3UK HEraTHBHUX acouiamiil. LL{o0 BupimmTy 1o npo-
O1eMy, HEHMpOMapKeTHHI Iepeadadae BUSBICHHS B IPOLYKTI 0a3HMCHOrO
KOMIIOHEHTa, OTOTOXKHIOETHCS y CBiZIOMOCTI CHOXKHBaya 3 MO3UTUBHHUMU
eMoLisiMU. 3a pe3ylbTaTaMy JaHO1 3MiHM MOKHA BHSIBUTH 3MiHY sIK OpeH-
JIOSUTITI, TAK 1 1HIIMX MOKa3HUKIB MPUXMIBHOCTI 10 OpeHy.

HocmimpkenHs, npoBeneHe komranier Intel, mepembauano BUSBUTH
OCHOBHI BiIMIHHOCTI B CIIpUHHATTI Openay. Pecrionaentam Oynu mokasa-
Hi CIIOBA «IOCSTHEHHS», «MOKJIHUBOCTI», «IOCITIIKYBaTH», «MOXKIUBICTEY,
«BHSIBUTH», «BUPILIYE», «BUpiLIye npodiaeMny. ClaoBa OHOYACHO AEMOH-
CTpyBajJHCsl 3 4acToToro B 1/2 cexynau. Pecnonpentam Oyno 3amponoHo-
BAaHO HAaTHCHYTH Ha KHOIIKY, K TUIbKM BOHM 1oOayarh MiKpEcieHe 4ep-
BOHOIO JIiHi€I0 cioBO. [licis AeKiBKOX XBWIMH OYJIO MPOJAEMOHCTPOBAHO
pexinamMHuidl poiuk Intel, micias 4oro aeMOHCTpalisi CIlIiB IOBTOpHIIACS,
ane 0e3 uyepBOHOro migkpecieHHs. HalOinbll MomyiasipHUMU BHSBUIMCS
BIJIMIOBI/Ti «JOCATHEHHSD» 1 «MOXJIIUBICThY. JKinoua aynuropis CIIA i Kuraro
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nana igentuydi Bigmosinl, sk 1 uwososiku CIIHA 1 Kuraro, BIiAIOBIIHO.
Bynu BusiBeHi BiJIMIHHOCTI 3a CTaTeBOl 03HaKoOH. CIIOBO <«JIOCSTTH
BUKJIMKAJIO CUJIbHY PEaKLilo Y )KiHOK. [HTeHCHBHY peaKiito cepell YOI0BiKiB
BUKJIMKAJIO CIIOBO «MOKIMBOCTI». [lani pe3ynsratu Oyau O HEMOXIIMBI IpU
BUKOPHCTaHHI TPAAULIHHUX METOIB, TAKHX SIK (POKYC-TPYIH, 3BAKAIOUN Ha
KyJBTYPHI yIiepeKeHHs. B pe3yibrari npoBeAeHOro JOCIiIKEHHS KOMITa-
Hist Intel 3MiHMIIa MapKETHHIOBY CTPATETiIO, aKLIEHTYBAaJla yBary Ha MOTHBaxX
«IOCATHEHHS» 1 «MOKIIUBOCTI.

2.2. 30BHILIHIA BUIVISA TOBapy, Horo ¢i3W4Hi XapakTepucTUKH (yma-
koBKa). [Ipy cTBOpeHHI ymakoBKM HEOOXiAHO 3aiTH OpPraHH YyTTs IO-
TEHIIMHUX CIIOXKUBAYiB 1 3aCTOCYBAaTH 1HTEPAKTUBHI METOIU 3alydCHHS.
MynsrucencopHa (Bin aar. multi — 6araro, sensus — COpUHHSTTS, TOYYTTS)
ymakoBka (MSPack) — iHCTpyMeHT, 10 J03BOJISi€ BIUIMBAaTH Ha OpraHu
MOYYTTiB MOTEHUIHOTO CIIOKKUBaYa: 3ip, CIyX, HIOX 1 TOTUK. MyJIbTHCEHCOpHA
YIaKOBKa LTIOCTpY€e POOOTY MPUHLMIIB HEHPOMApKETHHTA 1 € YHIKaJIbHUM
MpUKIaIHIM 00’ €KTOM iX peanizauii. B 0ocCHOBI BUHaX01y MyJIbTHCEHCOPHOT
YIaKOBKH JIGKUTH iJest pOpMyBaHHs Y HOTCHUIHHOTO MOKYMIsI eMOLiHHOT
MOTHUBaLIi IUIIXOM MaKCUMajbHO €(EKTHBHOTO 3aisSTHHS BCIX MOMIIMBUX
KaHaJIiB COPUUHATTS 1 aHami3zy iHpopmauii — ayIuaabHOro, Bi3yalbHOTO,
KIHECTETUYHOTO (JOTHK 1 HIOX).

3. MapkeTnHroBi KoMyHikalii Ta npocyBaHHs. TyT ciii BUIUINTH Ha-
CTYIHI €JIECMEHTH MAapPKETHHIOBUX KOMYHIKallii:

3.1. Pexnamui ponuku. IHCTpymMeHTH HeiipoMapkeTHHra OOpOOISIOTH
peaxmiro PeCHOHACHTIB Ha CMi300d CalTy, THM CaMUM JO3BOJISIIOYH
3MIHIOBAaTH BiJICOpsiJl HA e€Tali MOHTaXy. SIKICHUMHU MMOKa3HUKaMH CIIy>KaTh
BEPXHI MEXI €MOLIIMHOr0 CTaHy CIIOKMBa4a MPOTATOM YCHOTO PEKJIAMHOTO
Mmarepiany [10]. 3a pesynsraTamu JOCHIJHDKEHHS MOXKHA CIIPOTHO3YBaTu
piBeHb 3amaM’ITOBYBaHHS PEKJIaMHOTO POJIHKA.

3.2. POS (aopyxoBani nmpomo-marepianu). TakTuiabHI BiguyTTs 1 HaOip
aconiauiii, TOB)sI3aHUX 3 BUOOPOM KOJIBOPIB, JO3BOJISIIOTH KOMIIAHISIM CTBO-
pUTH MaTepiaiu, 34aTHI TiABUIIUTH PIBEHb MO3UTHBHUX €MOIIil 1 BUBECTH
MOTEHIIHHOTO CIIOKMBa4a HAa HEOOX1IHUH PiBEHB JIOSIIBHOCTI.

4. Anani3 noBeniHKHU CrioKUBaviB. [Ipy BUBYEHH] KIIIOUOBHUX IMapaMeTpiB
MOBEIIHKH PECIIOHICHTIB BUSBIIOTHCSI OCOOMUBOCTI cripuiHATTA. JaHi pe-
3yJIBTaTH JO3BOJISIIOTH CPOPMYBaTH iH(POPMALIitO PO CIIOKUBUMHI iHTepdeiic
(HaKOTIMUYEHUI TOBEIIHKOBUH JIOCBIJ) 1 CIPOTHO3YBaTH TPEHAU IOBEIIiH-
ku [9]. Takox HeHpOMapKETHHIOBE JOCIHIPKCHHS JO3BOJISIE MOJEIIOBATH
cuenapii (HaOip TOBENIHKOBUX MOJIENCH), IO IOJIMIIYIOTh 30BHIIIHIO
KOMYHIKAIIIO 31 CIOYKHBAYaMHU.

162



Market economy: modern management theory and practice. Vol. 17. Issue 1 (38) ISSN 2413-9998

Y cTBOpeHHI I1HHOBAaLIHMX METOAIB YHIPABIIHHS JIOBIOCTPOKOBUMH
BiJIHOCHHAMU 3 KJIIEHTAMH BaXJIUBY POJIb Bifirpae (hoopMyBaHHS 1 ITOaIbIIe
BUKOpUCTaHHS KiieHTChbKoro nocBimy. CEM (Customer Experience
Management) — ynpaBIiHHS KII€HTCHKHM TOCBIIOM 3 METOIO ITOOYIOBH
IZIGHTHYHOCTI OpeHay, TUIaHYBaHHs MpOIeCy B3aeMOAil 3 KIIEHTaMH B
noBroctpokosiii nepcnextusi. [Ipodecop bepun Lmiar Buznauns CEM
SIK «IIPOLEC CTPATETiYHOro yIpaBJIiHHS BCIM JOCBIZIOM B3a€MOil KiIi€HTa
3 mpoaykToM abo kommaHi€eoy [11]. EMomiiiHuiA OCBi KITiEHTa BUXOIUTH
Ha MepIri TIaH B 00poThOi 32 MPUXMIIBHICTh CIIOKHBadiB. Bennky yBary
TOTIUTBHO TPUIUTATH 1HAWBIAyali3amii MOCIyT, 0 T03BOJIUTH CHOPMYBaTH
MOJIMIICHHHA  KIIEHTCHKMA  JIOCBIJ IUISIXOM  HAJaHHSA  IPOJYKTOBOT
MPOTO3HUIIil, HAHOUIBII aKTyalbHOI Ul KOKHOTO KJIiEHTa. 3a JTOTIOMOTOI0
00’eTHAHHS JAaHUX PO MUHYJIUW JIOCBIJ KJIIE€HTIB 1 MOTOYHUX OIEpaIliid, a
TaKOX COIIaJIbHOTO KOHTEHTY, KOMITaHil MalOTh MOJKJIMBICTB 3alIPOIIOHYBATH
IHAMBITyali30BaHUH JTOCBII.

EMortionamizariist KIIIEHTCHKOTO JOCBIY TO3BOJISIE CTBOPUTH OCOOTHBHIA
3B’S130K 31 CIIOKMBAa4aMH, MOAOJIABIIA TAPAJUTMy CTOCYHKIB «ITOKYIIKa-
MPOAAX» 1 CTaTW YaCTHHOI IJICHTHYHOCTI KiieHTa. OCKIIbKU OpraHizariii
MOYMHAIOTH 00’ €IHYBaTH KJIIEHTCHKUN JOCBiJ, HEOOX1AHO TaKOXK MParHyTu
I epeHIIFOBATH IIeH JOCBIJT, CTBOPIOIOYH B3a€MO/IIT, 110 3a11aM ITOBYFOThCS.
Ile — OpenmoBanmii kmieHTChbkUH nocBin (branded customer experience).
Kommanist HaMaraeTbesl «3amaTeHTyBaTH» B CBIIOMOCTI CITO’KHMBavYa CEHCOP-
Hi o1, sIKi € yHIKaTbHUMU JJisi JaHoro Openay. [lpu BupimeHHi muTaHHS
Ipo Te, SIKUM JTOCBIJ CJIiJ BIIKJIACTH B CBIJIOMOCTI CIIO)KMBaua, opraHizariii
MOBHHHI CIHMpATUCS HA LIHHOCTI OpeHxy, sAKi HeoOXigHO HAMOLIbLI edek-
THUBHO 1 TBOPYO TIEpeIaTH 3a JTOTOMOTot0 (Di3MuHUX ab0 U POBUX KaHAIIB.
KoxxHa B3aemomis KilieHTa 3 OPEHIOM € YaCTHHOIO 3arajibHOTO JIOCBITY.

5. CrtBopeHHsI BEO-KOHTEHTY. B maHoMy HampsMKy HEHpOMapKEeTHHT
N03BoJIsi€ Oy/lyBaTH TEIUIOBI KapTH CalTy Ha OCHOBI JaHUX PO PyX odel
KOpHCTYBaua i peakxiiif, 0 BUHUKAIOTh B pe3yJbTaTi HaBiramii mo cairy.
TakuMm ynHOM MOXHA C(OPMYBATH ONTUMAIILHUH CIICHAPId KOPUCTYBaHHS
caliToM, KWW TIONIINIIYe KOHBEPCiI0 CAalTy Ta MiJBHINYE PiBEHb JOBipH
0 JTaHOTO ToBapy/mociyru. BisyanmpHuii iHTepdelic — 1e cucrema
aHaJi3y BI3yaJbHOI €(PEKTUBHOCTI CalTy, sKa IMITyE PyX CITO)KHBYOTO
MOMISAAY 1 BU3HAYa€ OCHOBHI 00’€KTH yBarw MOTEHIIHHOI ayauropii [12].
Jlana TexHosoris edekTuBHIlIe, HDK 1HINI, 1 BUMarae MEHIIOI KiJIbKICTI
nepeBipouHux ceciii. Bukopucranns naHoi TexHoJorii e(eKTHBHO i€ Ha
eTarri CTBOpeHHs Opudy KOHIIETIIi TUPPOBUX CEPBICiB (CalTIB, MOOITEHUX
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JOZIaTKiB), @ TAKOX JIO3BOJISIE€ BU3HAYMTH PE3YNbTAaT HA 3aKIIOYHOMY eTarli
CKJIaJIaHHS KOHIIeMIIii u(pOBOTO CEPBiCy.

B cyuacHiii MapKeTHHIOBill Haylli iCHye Belu4e3Ha 0e3Jid MPUHOMIB i
METOJIiB TpOCyBaHHS 1 peanizanii ToBapis. IlpupoaHo, ronoBHa 3agada —
LIE 3aJI0OBOJICHHS IOTped TMOKYIMINB, ajie W peaii3ailis BJIACHUX IIUICH
oprasizauii — oTpuMaHHsI IPUOYTKY — 3aIMIIAETHCS MEepIIOpsiIHO0. Mexa-
Hi3M BIUTMBY Ha CIIOKMBAYiB Pi3HOMaHITHHH 1 pi3HOOIUHUI (puc. 1).

IToTpebHTENbCKOE IOBENCHHE
S1HOrpadHIecKHe HaGmroneHHA KonHyecTBeHHEIE DoKyC-TPYIIEY TOTpe- HefipoMapkeTHHD
HCCIe10BaHHsA B MarasuHe 0G30pBI GHTEeIbCKHE TPYIIE] Texmmka ZMET
OpHeHTanuA
H OKpy#aro-
. _ _— .
JloMma H BoO BpeMaA mas cpera. TTornMagHe, OT BrldBIeHHE 05KHIAHAH H
MOX0J0B 1O Ma- Tlpumna HOIIEHHE H I10- TeHIeHIHH
rasHHaM COBepIIeHHA BEICHHE . _ i
OTpeOHTENBCKOE HC-
MOKYTIOK
ClI€I0BaHHE

Puc. 1. JlocaimzkeHHsI OBeIiHKU CNOKMBAaYiB
IDicepeno. [13].

Crorogni  mpodeciiiHuii  HEHPOMAapKETHMHTOBUH  MiAXiA MOXe Ha
¢izionoriyHOMy piBHI CHOPUIHATTS 1 OOpOOKM iH(OpMaLii CIpoCTUTH i
MOKPALIUTH TIOMITHICTh, ACOIIATUBHICTh 1 3amam’sTOBYBaHICTh CTHUMYIIIB,
3pOOUTH BUILE HMOBIPHICTh IPUUAHSTTS MO3UTHBHOTO PILICHHS PO MOKYIIKY.
HeoOxinmHO 3ayBakuTH, 110 OIKMCAHI MOXIIMBOCTI HEWPOMAapKEeTHUHIra
HaOyBaroTh Bce OUTBIIOT MPAKTUYHOT IIIHHOCTI 1Sl KOMEPIIHHUX MiAPUEMCTB,
0co0JIMBO B yMOBax c(hOpMOBaHOI JKOPCTKOI KOHKYPEHTHOT 00pOTHOU.

HeoOxinHO Big3HAYHUTH, IO CYNEPEYKH MPO I'YMAHHICTh BUKOPHCTAHHS
0COOIMBOCTEH JIIOICHKOI TICHXIKU B PEKJIaMHIN MisUIBHOCTI Ta MPOCYBaHHI
TOBapy TOCTYMOBO 3HU3WINCS 1 BIIXOAsATh y MuHyne. Ctae Bce MeHIIe
MPOTUBHUKIB JIaHOTO HANPSMKY, SIKI Ha3MBAIM HOTO «MaHiIyJTIOBAaHHIM.
AJDKe TICHXOJIOTIYHI MPHUMOMH ChOTOJIHI 3aCTOCOBYIOTh HE TIJIbKH B
npoJaxax, aje ¥ MpakTHYHO Y BCiX cdepax >KUTTEMISIIBHOCTI JIIOAWHH,
TOMY TICUXOJIOTisl B MPOJIAXKY JIMIIE AOTIOMArae 3p03yMiTH, YOTO HE BUCTaYae
CHOXKHMBAYEBI, JI0 SIKOT CTOPOHU JIFOJICHKOT Ayl HEOOXIHO JOTOPKHYTHUCS,
100 BC1 3QUIMIIMINCS 32I0BOJICHUMH.
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Haii0inpm BaJIMBOIO MepeBarol0 HEWPOMAapKeTWHTa HaJ KIACHYHUM
MapKEeTHHIOM MO)KHa Ha3BaTW MOXJIMBICTb TOYHO BHSBHUTH, SIKUH 3
pEeKIaMOBaHUX MPOIYKTiB, OPEeHIIB 200 BiIEOPOIUKIB MPOCTO MOA00AETHCS,
a SKAA MIHCHO € e(QEeKTUBHUM IJIA TPUHHATTS pimeHds. Hampuknan, B
HEHpOMapKETHHTOBOM JIOCTIJDKCHHI, sike Oylo TPOBEJCHO BYCHUMH 3
ABcrpaiii, OyJ0 mOKa3aHO, 10 PEKIAMHHUHA BiJICOPOJIUK 3 MIHJIUBUMHU
eni3oaMu He croo0aBcs (SK BUILUIMBAJIO 3 Cy0’€KTUBHHX 3BiTIB) KOTHOMY
3 YYacHUKIB EKCIEPHMEHTY; OUIbII TOTO, IIe BiJEOPOJHK BHUKIMKAB
posaparyBaHHs. OnHAaK CKaHYBaHHS MO3KY YYaCHHUKIB IiJl 4ac MepersiLy
pPEeKJIAaMHHUX BiICOPONIHKIB 3 PI3HAM TEMIIOM MIHJIMBHUX €ITi30/1iB BUSBHIIO, 1110
came POJIMK 3 HIBHJKUM TEMIIOM 3aIiaM’sSTaBCsl iCTOTHO Kpallle CTaTHYHUX
a00 MaJIOJMHAMIYHUX POJHKIB. 3rolOM MPOAYKT, SIKMH peKiamyBaBcs B
LBOMY «IIOTAaHOMY» 3 TOYKH 30pY KJIACHYHOTO MAapKETHHTY BiJICOPOIIHKY,
IIBUJIKO JTI3HABABCs B CYNIEPMapKeTi i 4acTille KymyBaBcs.

Buxonsum 3 mpoBeAeHOro aHamily, HEHPOMAapKETMHI YMOBHO MOXHA
PO3IUIHTH Ha ABi TPYIIN:

1. TlepennponaxxHuii HEHPOMAPKETHHI, SKHH BKIOYAE JOCIIIKCH-
Hsl (OKyC-TpyI, IO CHPSMOBaHI Ha BU3HAYCHHS peakiii MOTEHLIHHOTO
cokuBava. Tak, HampuKiaa, A TaKUX JOCHIIXKEHb BHKOPHCTOBYIOTH
armapar, SIKui J03BoJsie (hiKCyBaTH HAmpsIMOK JIFOJCHKOTO OKa 1 4acoBHi
inTepBan (hikcamii yBaru Ha nmeBHOMY nipenmeTi. Eye-tracking 3actocoByroTsh
JUTSL JOCIIIDKEHBb peakilii KOpUCTyBada CalTi, yuTada >KypHATY, MOKYTIISI
TOBApPIB MONEPEAHBOIO BUOOPY 1 MOBCSKIACHHOTO TOIUTY, [Tl TOJIMIICHHS
JM3aifiHy TOProBOTO MalJaH4yrKa abo CalTy, a TaKoX JUIsl OLIIHKH MepyaH-
Jaii3UHTy Ta OpraHizalii TOProBUX MpocTopiB. Takox 0 MPeAnpoAaXKHOTO
HEHpOMapKeTHHra MOYKHA BIJHECTH JIaHI eJeKTpoeHIedarorpaMu i
MarHiTHO-PE30HAHCHI 300paykeHHsI, 37aTHI (hiKCyBaTH HUPKYIALIIO KPOBi B
MO3Ky. [TomiOH1 TeXHITHO CKIIaIHI IO CTIKEHHS JOCTYITHI ChOTOIHI BETUKIM
komraHisM. Tak, kommanis Hyundai, BuBuusiium gani EET, BHeca kopekTu-
BH B 30BHIIIHII BUIJIS,T HOBOT MOJIEJII, BUITYCK sIKOT rutanyBaBcs B 2011 porii.

2. Ilpogaxxuuii HEHPOMAPKETHHT Iepeadadae CEHCOPHUN MiAXif, SIKUH
BILTMBA€E Ha CIIOKMBaua depe3 3ip (komip i popma), HIOX 1 3ByK. MarepianbHi
KOMITOHEHTH TOPTOBOTO CEpBiCy BKIIOYAIOTh B cede ¢iznmyHmil KoM(pOopT
(Temmeparypa, My3WKa, 3amax i iH.), OCBITJCHHS 3aiy 1 JW3aifH, piBEHb
podeciifHOTO ETHKETY 1 €THUKH, YUCTOTY MPUMIIIEHb, HASBHICTD PEKJIAMH Ha
MICIIi TPOJAXy, METOAU Tpojaxy. i mMOBHOTO (hi3i0JI0TIYHOIO KOM(OPTY
CIIOJKMBa4a BPaxOBYIOTb TaKi AETall, sIK TEMIIEPATypa MOBITPs 1 BEHTHIISLIIS.
Came HeWpOMapKeTHHIOBI TEXHOJOTII B 00JacTi po3ApiOHMX NPOAaXKiB
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JaI0Th MOXJIMBICTD MiJBUILUTH SK OOCST TOBapiB, IO MPOJAIOTHCS, TaK i
qac, SIKUH CIIOKWBa4Y BUTPAYa€ HA Bi/IBIyBaHHS MarazuHy.

Hanpuknaza, BiIMOBIAHO 10 HE3AJICKHUX HOCIIKEHb, SKI MPOBOIMIN
Nike, Galeries Lafayette Ta Samsung, B apoMaTu3upoBaHOMY IMPOCTOPI
OaxaHHs puadaTH oaiar BuHKKae y 84 % BinBinyBauiB. Yac nepeOyBaHHS B
MarasuHi 3011b1yeTbest Ha 26 %, KUTbKICTh BiIBIJAHUX 3aJ1iB 3pOCTAE B TPU
pasu. Y apoMaTu3upoOBaHOMY IPOCTOP1 3HUKY€ETHCSI CIIPUUHSATTS TPUBAIOCTI
qacy, IpPOBEACHOIO B Mara3uHi.

Crin 3a3Ha4YMTH, WO MOHATIHHWIA amapar KOHLEMNUil HeHpoMapKeTHHTa
JOCUTb  pI3HOMAHITHUM:  JUIi  MO3HAYEHHS  HEHPOMAapKETHHIOBUX
JOCHIUKEHb BHKOPHCTOBYIOTHCSI TaKi TEPMIHM SK «HEHpPOBi3yamizawis»,
«HeHpoBi3yastizalis eMoLiil», «<HeHpoMapKEeTHHIOBa Bi3yalli3aLlisy, «METOAN
HelpoBizyarnizamii» Ta iH.

HelipoMapkeTHHT BHKIIOYA€ Cy0 €KTHBI3M, SIKMH HEMUHYYE BHHHKAE
OpU ONHUTYBAaHHI PECHOHACHTIB MNpPU MPOBEICHHI MapKETHHIOBHX
JOCHI/KeHb, 1, K HACJIJOK, BUKIIOYAE THMYACOBI BUTPATH, MOB’s3aH1
3 ONHUTYBAaHHSM BEJIHUKOI KiNBKOCTI PECHOHACHTIB JUISl MiJBHILEHHS
perpe3eHTaTUBHOCTI BHOIPKH.

B uinomy, MoxHa BBaXkaTu, 0 €PeKTUBHICTb HEHPOMApKETHHTA JOCUTD
BHCOKa, 1Or0 BUKOPHCTAHHS JJO3BOJISIE 3pOOUTH BUCHOBOK IIPO T€, 3 SKOIO
HMOBIPHICTIO PECTIIOHICHT IIPUIME pillleHHsI PO MOKYTKY. JlaHHii BACHOBOK
IPYHTY€TbCS Ha J00pe BUBUCHHX aKTHBALSX/IE3aKTHUBALil 1 B3a€MOJisX
itoro Habopy 30H MO3KY, MPEICTAaBICHUX B HEHPOMAapKETHHIOBUX
nociipkeHHsaX. Tak, HanmpukiIag, B psjii JOCIKEHb OyJI0 MOKa3aHo, IO
OZIHI 30HM MO3KY aKTHBYIOTBCS, KOJM PECHOHACHT MEPEeMHUKAEThCS HA Tak
3BaHy IMOBEIIHKY PU3HUKY (KOJIM OYiKyBaHa BUTOAA/IPUOYTOK NEPEBaKy€ OUi-
KyBaHi BTpaTu), i 30BCIM 1HIII, KOJHM PECIIOH/ICHT IIOYNHAE YHUKATH PU3UKO-
BaHOI MOBEIIHKH (TOOTO KOJIM OYiKYBaHi BTpaTh MEPEBaKYIOTh OYiKYBaHY
BUTOIY/TIPUOYTOK).

TakuMm unHOM, 3aCTOCYBaHHS MEXaHi3My HEHpOMapKeTHHIa, Ha HAII M0-
VIS, € TOUUTBHUM 1 epeKTHBHUM. Takoro poay mIMOOKHUH MCHUXOIOTTYHHUN
MiJXiJ] A0 YIPABIIHHS CIIOKUBUOKO TIOBEIHKOI HE TUIBKH JIOTIOMArae akx-
TUBHOMY IPOCYBAHHIO 1 peaji3alii ToBapiB 1 MOCIYT, ajie 1 4acTo € NOKa3HU-
KOM CIIPaBXHiX MOTPeO MOKYIILIiB.
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CTAHOBJIEHUME 1 PA3BUTHE KOHUEITINH
HEMPOMAPKETHUHIA B COBPEMEHHBIX YCJOBHUSX

B crarbe mpencraBieH reHe3uc KOHIEMIMUA HeHpoMapKeTHHra. PaccMoTpeHst
chepbl KOMMEPUYECKOH eATeIbHOCTH, IJIe PUMEHEHHE HelpOMapKeTHHIa ONpPaBIaHO
¢ Touku 3peHHs dSpdekTuBHOCTH. OIHUCHIBAIOTCS COBPEMEHHBIE MEXAaHHM3MBI
MaHMITYJIMPOBAaHUA TOTpEOUTENIeM, OIpeenseTcs pojib METONOB HeHpoMapKeTHHIa
IIPU OCYIIECTBICHUH XO35HCTBEHHOH AesaTenbHocTH. O00CHOBEIBaeTCs 3 (EKTUBHOCT
MIPUMEHEHUSI HEeWPOMAPKETUHIOBBIX MHCTPYMEHTOB B COBPEMEHHON MapKEeTHHIOBOM
JEeATeIbHOCTH.

KitroueBble ci10Ba: HelipOMapKeTHHI, [TOBEJACHUE MOTpeOUTENIeH, MapKETHHT,
MapKEeTHHIOBBIE UCCIIEA0BAHNS, MEHEIKMEHT, OpEHI.
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FORMATION AND DEVELOPMENT OF THE
NEUROMARKETING’S CONCEPT IN MODERN
CONDITIONS

To date, we can say that the market for the application of neurophysiological re-
search in marketing is in the process of becoming. Promotion of neuromarketing services
inevitably faces not only a number of difficulties, but also with insufficient development
of interdisciplinary communications, lack of their transparency and high material and
financial costs associated with this. It is important to mention the many opponents of the
use of neuro research in marketing and in general the concept of neuromarketing, which
creates additional barriers in the implementation of the concept.

The market of consumer goods in modern conditions is characterized by the
saturation of goods, the rapid renewal of the presented products, the emergence of new
competitors, increased competition, changing consumer preferences, increasing consum-
er demands for both products and enterprises. In this regard, it is extremely important to
study the possibilities of using neuromarketing research and neuromarketing tools in the
conduct of business activities of enterprises.
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Using of neuromarketing research in the company’ marketing activities makes
it possible to identify the subconscious motives of consumers and to model behavioral
actions in accordance with the results obtained. As a result, the effectiveness of the ap-
plication of an instrument is estimated and the trend of purchasing behavior is predicted.
Each of the technologies of neuromarketing reveals certain motives of the respondents,
in this connection the company determines the necessity of carrying out this or that re-
search. The obtained knowledge increases the value of the product and promotes sales
increase, as well as minimization of risks.

Key words: neuromarketing, consumer behavior, marketing, marketing re-
search, management, brand.
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